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A Professional Tax & Financial Services Firm
OFFICES SERVING
Orange, San Diego,
Los Angeles, Riverside, and

San Bernardino Counties


TYPES OF CLIENTS FOR
GREATEST OPPORTUNITIES

The following “Types” of clients produce the greatest opportunities when tax experts work on the team with financial advisors.

Real Estate Clients

Clients considering selling residential or commercial rental property

Clients considering purchase of residential or commercial rental property

Clients that currently hold residential or commercial rental property

These clients make excellent opportunity clients for a wide variety of tax-financial integrated services that will enhance their wealth accumulation and preservation strategies. Our firm provides a high level of expert tax services as applied to rental properties. A summary of those services and our expertise is listed below.

· Cost segregation specialists

· Cost re-allocation specialists

· Rental property disposition and capital gain experts

· Rental property entity formation integration experts

We also have a very specific specialization in the following types of real property;

· Commercial office real estate

· Commercial hotel real estate

· Commercial industrial real estate

· Commercial nursing home real state

· Commercial home-care facility real estate

· Residential apartment real estate

If you have clients considering any type of financial product, we can almost guarantee that if we look deeper into their real estate activities we can find any number of ways to improve their overall tax position through our collective expertise. We also have specialized tax attorneys, cost segregation engineering firms for formal studies; CPA and enrolled agent experts to assist in technical application of tax codes to integrate into the tax portfolio.

TYPES OF CLIENTS FOR

GREATEST OPPORTUNITIES

The following “Types” of clients produce the greatest opportunities when tax experts work on the team with financial advisors.

Business Clients
Any client who owns a business is a likely candidate for our service value that will enhance a great many of specific tax strategies for the client.

· Clients who own sole proprietorships

· Clients who own limited liability companies

· Clients who own C corporations

· Clients who own S corporations

· Clients who own partnerships

These clients make an excellent type of client for any number of highly specialized tax strategies that we have specific expertise in.

· Business reorganization planning

· Business conversion planning

· Business liquidation planning

· Business succession planning

· Business continuation planning

· Business deferred compensation planning

· Business defined benefit planning

· Business compensation-benefit planning

· Business generational transfer planning

· Business estate planning

· Business stock repurchase planning

· Business buy-sell planning

Our firm has numerous tax attorneys, CPA and enrolled agent experts that all play an important role in assisting the client to maximize business financial and tax planning needs.

TYPES OF CLIENTS FOR

GREATEST OPPORTUNITIES

The following “Types” of clients produce the greatest opportunities when tax experts work on the team with financial advisors.

Business Clients by Industry and Occupation

Any client who owns a business is a likely candidate for our service value that will enhance a great many of specific tax strategies for the client.

TOP-10 Industry and Occupations

Industry Types





Occupational Types



Medical industry




Doctors, Chiropractors

Legal Industry





Attorneys

Financial Industry




Insurance, Financial, Securities

Trucking Industry




Trucking firms, Jobbers

Retail Gas Station Industry



Franchisee, Owner-Operator

Automotive Industry




Car dealers, any auto retail outlet

Health Care Industry




Nursing Home, Adult Care Facility
Restaurant Industry




Restaurant owner, Franchisee
Construction Industry




Builders, Contractors, Remodeling
Real Estate Industry




Realtors, Investors, Agents, Brokers

Our firm has dedicated more than 15 years of our 30 years in practice to specializing in Industry Specific Tax Modeling and Planning. We have developed more than 200 professional guides and currently utilize more than 20 various plan modeling techniques that contribute to a comprehensive tax-centric approach toward wealth accumulation.

HOW WE CAN BUILD NEW VALUE

FOR THE FEG ADVISOR

Our primary objective is to create higher value for the FEG advisor and their client. We do this in many ways. It is in the best interest of all parties that we at JSN create the highest level of value for the FEG advisor.

When we conduct a simple phone conference with you and your client, this is one of the more common transactions in which we provide additional value. We can confirm certain tax benefits, expand on how they can be more effective, or simply answer basic tax questions to bring a level of additional comfort to the client.
In some cases our involvement may be more focused on specific tax issues. In these cases we would more likely create reliance letters, opinion letters, or advisement letters specifically addressing those issues for the client. Because our involvement and work is more complex and involves more research and drafting in these cases, our split on the contract will be at a slightly higher range. Most of these situations we are not being paid by the client but still hold the risk of errors and omissions. 
Finally there are a few occasions where a client will have a more complex situation that will require a great deal of tax work in order to properly position the client. In these cases the client would of course pay our fees on tax related work, and in connection with that work financial services provided by the agent would be placed. In these more complex cases we will determine at what point the tax work is done in connection with the financial products.
In any case, no matter how small or large, very often we are able to view the client from a tax perspective and discover many more opportunities than what may be proposed. In other words, you may be considering a proposal for the client to do something, and then we review the client data and discover the client can also do several moves that would further enhance their financial or tax position.
HOW WE CAN BUILD NEW VALUE

FOR THE FEG ADVISOR

Case Studies

Client was considering the purchase of an IUL policy. The advisor wanted us to review the proposal review the client’s tax and financial history. We completed our review and made several observations. After the entire process was completed instead of writing a single IUL policy the client ended up with two policies, and a consolidated fixed annuity rollover with more than $550K, AND the client later recovered more than $40k in tax refunds and saved more than $50k in future capital gains tax which will be added to the fixed account.
New client purchased a single product from advisor. Later we made review of entire tax and financial portfolio. The client is now doing a 90k defined benefit; and will do a fixed annuity in 2012 and his mother is getting the LSW living death benefit and has over $1.3 million some of which will move to fixed account.

Client with corporation has equal partner, and the partner will want to sell out in 10-years. They had no formal buy-sell tax agreement. Create buy-sell and open a deferred comp plan with an IUL to build surplus cash. This will solve several issues and turn into more than four products.

INTERESTING FACTS

On average we save business owners between $20k and $50k per year in taxes depending of course on the specifics of each business.

On average we save real estate investors 50% to 70% in combined capital gains and income taxes using strategic reallocation strategies.

On average we save the financial advisor (such as an FEG advisor) between $15k to as much as $45k per year in taxes through our Financial Advisor Business Reorganization Plan modeling.

What would you or your client do with that extra money? 

Any person earning more than $150,000 in gross wages; or who has more than $150,000 in SE profits will see a 60% tax hike that begins in 2012
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